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THE action of the South-Eastern Tariff Association in re- 
ducing rates in North Carolina twenty-five and thirty-three 
per cent, according to the character of the risks, is a step that 
should exercise a favorable influence upon insurance legisla- 
tion in the various States. Certain laws passed at the last 
session of the legislature of North Carolina tended to reduce 
the taxes upon the companies to a reasonable amount, and to 
discourage the operations of illegitimate companies. In other 
words, the cost of doing business in the State was reduced, 
and in recognition of this fact, the companies reduced their 
rates. Thus propertyowners get the direct benefit of intelli- 
gent legislation in the matter of insurance. In other States, 
where the policy of taxing corporations to the full limit finds 
favor in the eyes of legislators, the propertyowners have to 
pay the bill in the way of higher insurance rates than would 
otherwise be charged. The legislature of Georgia, now in 
session, wherein several objectionable insurance bills have 
been introduced, might well take a hint from this action of the 
South-Eastern Tariff Association. 





THE sixth trial of the Hillmon case was concluded at 
Leavenworth, Kan., on Friday last, and resulted in a verdict 
for the plaintiff. The case was tried in the United States 
Court, and after nearly six weeks had been consumed in hear- 
ing testimony the jury retired. After deliberating for eleven 
hours they returned with a verdict in favor of the plaintiff for 
$33,102. This represents the amount of two policies in the 
Mutual of New York, and Connecticut Mutual for $10,000 
and $5000 respectively, together with interest at six per cent. 
Perhaps no case outside of the celebrated Dwight case has 
attracted so much attention in insurance circles as this. John 
W. Hillmon during the year 1878 took out $25,000 of insur- 
ance and early in the following year went off on a hunting 
trip with a companion, one Brown, who later reported that 
he had accidentally killed Hillmon. The three companies in- 
terested claimed fraud, arguing that Hillmon was still alive, 
and that the body buried as his was that of one Walters. From 
time to time it was reported that Hillmon had been found, but 
at the last trial it was testified that Walters had been em- 
ployed by one Arthur Simmons two months after he was sup- 
posed to have been murdered. In four of the six trials the 
jury disagreed, and when a verdict was reached on the third 
trial the Supreme Court of the United States promptly re- 
versed it. About two years ago the New York Life paid the 
claim against it, and withdrew from the contest, and it is prob- 
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able that the two companies still interested will accept the 
verdict and close the incident. The case has naturally been a 
famous one in Kansas, and at least two superintendents of the 
Insurance Department, Snider and McNall, have tried to 
force the companies into a settlement by revoking their li- 
censes. 





THE committee having in charge the work of preparing 
a new anti-rebate compact are reported to have hopes of 
formulating an agreement-that will be acceptable to all the 
life insurance companies, and really and truly tend to elim- 
inate the rebate evil from actual practice. There is no pros- 
pect, however, as we are informed, of such an agreement 
going into effect until the business of the present year has 
all been secured. The trouble with the old compact was that 
it was not observed in good faith, and in consequence re- 
bating was carried on openly and with the full knowledge of 
some who should have been «nost active in efforts to suppress 
it. Naturally the compact became a matter of ridicule among 
agents and others who knew that rebaters were defying its 
provisions with impunity. Several companies and _ their 
agents sought to live up to the anti-rebate agreement, and 
even now, when the compact is in a state of suspense, will not 
countenance rebating, but they know it is going on about 
them, and they cannot have respect for an agreement that is 
powerless to abate the evil. If a mew compact can be formu- 
lated that will be effective in killing off rebate, or in even 
minimizing its demoralizing influence, it will be heartily wel- 
comed by every friend of life insurance. The work of the 
committee engaged upon the matter will be watched with in- 
terest, and if they submit a feasible plan for wiping out an 
evil that is a subject of general complaint, they will receive 
the hearty endorsement of the life insurance fraternity. 





WILL the Western Union be able to carry out its pro- 
gramme of separation, according to the rule adopted at its 
last meeting? That rule is calculated to prevent any agent 
of a Union company representing any non-Union company, 
the reason assigned for it being that the latter class of com- 
panies, paying higher commissions to the agents, were get- 
ting the cream of the business. As compensation to those 
agents who lost non-Union companies by this action The 
Union permitted its members to pay increased commissions 
on a graded scale, from fifteen to twenty-five per cent. This 
proposition is not acceptable to many agents, some of whom 
have surrendered their Union companies in preference to 
their non-Union friends. At Topeka, where the Continental 
was thrown out of its agency, that company retaliated by 
proclaiming a rate war, and waging it with much vigor for 
several days. A compromise was finally effected through 
the good offices of the International Association of Local 
Agents, which gave the Continental a substantial victory, and 
declaring that it was justified in proclaiming a war of rates. 
This was going somewhat too far, perhaps, for it is doubtful 
if rate cutting can ever be fully justified, but it showed very 
clearly that the associations of agents that were interested in 
the outcome, did not sympathise with the arbitrary separation 
rule of The Union. Many protests against the Topeka com- 
promise have been made public, but no other practical 
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method of settling the difficulty has been suggested that we 
have seen. If any one expected that the Continental would 
tamely submit to being turned out of its agency and deprived 
of the privilege of doing business in Topeka, and eventually 
’ in the whole State of Kansas, they underestimated the fighting 
qualities of the officers of that company. To have lost the 
battle there would have meant defeat for it wherever the 
question of separation was raised, and the consequent loss of 
much business. While the compromise made in this instance 
is not binding in any other locality, it forms a precedent that 
agents have not failed to avail themselves of, inasmuch as it 
strengthens their position in refusing to surrender their non- 
Union companies. Agents will naturally look at the matter 
from the standpoint of their own interests, and if called upon 
to elect between representing Union or non-Union com- 
panies, they will decide in favor of that class that puts the 
greatest amount of money in their purses, and treats them 
liberally and fairly. Appeal is made to them by The Union 
for a selfish purpose, and will be considered from a selfish 
standpoint. The Union will have a long, stubborn fight on 
hand if it persists in enforcing the separation ruie, and it is 
worth considering whether or not it had not better retreat 
from its position before irreparable damage to the business is 
done. The companies have enough to contend against in the 
present condition of affairs without having an internal strug- 
gle threatening to disturb their agency conditions all over the 
country. 
* x * x * 

THE situation is still further complicated by a decision 
rendered last week by Attorney-General Douglass of Minne- 
sota, who holds that the action of The Union in requiring 
agents to surrender their non-Union companies, is calculated 
to diminish competition and is therefore in violation of the 
anti-trust law of the State. In accordance with this decision. 
Commissioner O’Shaugnessy has announced that he would 
notify The Union that its separation rule must not be applied 
to Minnesota agents. Should a similar ruling be made in 
other States that have anti-trust laws, The Union will find it- 
self shorn of much of its power. On the whole, it would seem 
that the simplest solution of the difficulty, which is becoming 
more pronounced daily, is for The Union to rescind its sepa- 
ration rule, or to quietly permit it to sink into “innocuous 
desuetude.” 











THE FIRE UNDERWRITING SITUATION. 
N unusual run of losses and low rates has put the man- 
agers of fire insurance companies in anything but a 
pleasant frame of mind, and they are wondering on which 
side of their ledgers the balance will be when they come to 
make up their annual statements at the close of the year. It is 
regarded by outsiders as singular that in a period of general 
prosperity, when money is plentiful and well distributed, such 
an important interest as fire insurance should not be a sharer 
in the improvement that exists in the general situation. The 
chief reason is that less insurance is required now than when 
general business is stagnant, for the immense values usually 
to be found in warehouses, requiring large insurances, have 
been distributed anrong retail dealers and consumers, and the 
volume of insurance required correspondingly reduced. Mer- 
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chants have been chary of replenishing their stocks, too well 
pleased to have worked off their accumulations to take 
chances on being again overstocked and caught again by 
business reaction. At the time the Dingley tariff bill was 
under discussion in Congress, it became evident that tariff 
duties were to be increased, hence our importers hastened to 
fill their warehouses with goods in order to take advantage 
of any advance that the new tariff might cause. It has taken 
a long time for them to work off this surplus, and reduce the 
stock on hand to the actual démands of trade. Then, too, 
there is a general belief that at the coming session of Con- 
gress there will be more tariff tinkering, and unti! the job is 
completed no one can tell just “where he is at.” The impres- 
sion is that there will be a reduction of the tariff on many im- 
portant lines of goods, and no merchant would be safe in 
stocking up extensively under these conditions. These are 
some of the reasons set forth by underwriters for the falling 
off in the volume of insurance, and as the volume has de- 
creased, the competition for what remains has increased, 
whereby the expense account has taken an upward tendency. 

Just why it is that the number of fires increases over the 
normal in prosperous years is not satisfactorily explained, 
unless the theory of expansion accounts for it. When all 
industries are taxed to their utmost to fill orders they natur- 
ally increase their facilities, assuming new risks and increas- 
ing the fire hazard correspondingly. There is less complaint 
of incendiarism in prosperous years, but more of careless- 
ness, and insufficient means for fire prevention and fire pro- 
tection. Small fires become numerous, the aggregate of losses 
amounting to a sum largely in excess of the normal. 

Simultaneously with the falling off in the volume of busi- 
ness and an increase in fire losses, comes a demand from 
different localities for lower rates, and in two or three States 
this demand has been aided and abetted to such an extent by 
State officials that the companies had no alternative but to 
yield or give up doing business in those States. Then, too, 
the prosecutions of companies for alleged violations of anti- 
trust laws have involved them in costly litigation, and in two 
States at least have destroyed associations that were essential 
to the intelligent and economical conduct of the business in 
those localities. 

On the whole, the external pressure brought to bear 
against the fire insurance companies this year has been such 
as to almost, if not entirely, destroy all hopes of their reaping 
any profit from their underwriting. Added to this comes in- 
ternal trouble, precipitated by the separation rule adopted by 
the Western Union, the tendency of which thus far has been 
to demoralize the agents to a considerable extent, and array 
one class of companies against another. This does not neces- 
sarily mean a loss of revenue to the companies—unless a war 
of rates should result—but it serves to complicate a situation 
that was already sufficiently discouraging. What will be the 
outcome time alone can show, and time may also bring a 
remedy for conditions that at present render fire underwriting 
more a labor of love than of profit, so far as the companies are 


concerned. 


—Louisiana Insurance Pool, Ltd., is in process of formation to antagonize the 
South-Eastern Tariff Association in its attempt to make the agents sign the 
fifteen per cent commission pledge. 
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SPECTATOR SURVEYS. 
IN AND ABOUT NEW YORK. 


An adjourned meeting of the New York Fire Insurance Exchange 
was held yesterday. Among other matters, the following amend- 
ment was presented: ' 

Amend section 18 (a), branch offices, by striking out the last clause 
thereof and inserting instead the words, ‘‘and of Brooklyn,” thereby 
making the last sentence read, “All such offices shall report to head 
offices in New York or Brooklyn, respectively, and are confined to 
the borough of Manhattan and the Bronx and of Brooklyn.” 

Very many companies have adopted the card system, in matters of 
reinsurance, in place of issuing policies. It is a method which saves 
much time and labor, besides obviating the necessity of going to 
brokers for policy forms, to say nothing of the work of “checking off” 
for reinsurance departments as to technical points in the proper ob- 
servance of Exchange rules. 
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This is the season for heavy arrivals of raw silk. Within the past 
week large amounts have been covered in the cellars of Hudson River 
Railroad stores, St. John’s Park. Rate now thirty cents, and last year 
fifteen cents. 

Underwriters are commencing to make comparison of the year’s 
returns under eight months of “Exchange” (restored tariff) condi- 
tions and a similar period for 1898. It is almost a hopeless job, how- 
ever, since so much was written last year for a term longer than one 
year, there is but little opportunity of arriving at a fair basis from 
which to calculate. There is an impression, however, among many 
prominent local fire insurance men that, in very many cases, the rates 
prevailing in February last, and immediately preceding the forma- 
tion of the Exchange, were fully as high as are the present figures. 
At that time rates had commenced to stiffen and to a point nearly or 
quite up to the old tariff figures, less thirty per cent—the present 
range. 


While some offices prohibit the acceptance of any risks from their 
employees, quite a number on the other hand, encourage this class 
of business, looking upon it as the best kind to have, especially from 
a moral hazard standpoint. 


General Manager Digby Johnson and Manager E. Litchfield have 
returned from their Western and Southern trip. Mr. Johnson will 
sail on Wednesday, the 20th inst. 

The recent fire in a large printing establishment in West Eleventh 
street has caused an increased demand for insurance on plates, paper 
and other similar materials of music and book publishers who may, 
from time to time, have such stock out in the hands of printers and 
lithographers, and have neglected to protect their interests < gainst 
loss or damage from fire. Over $30,000 was placed this week for 
such accounts. 


Max J. Klose will, on December 1, enter the office of the Thuringia 
American Insurance Company as chief accountant. 


Lines were placed this week on the new fireproof school building 
(No. 170) located on 111th and 112th streets, east of Lenox avenue. 
The total amount will be about $200,000. 

Mr. and Mrs. Elijah R. Kennedy will celebrate their silver wed- 
ding anniversary at their residence, 33 Prospect Park W., on Satur- 
day evening, December 2. 

Manhattan and Phenix have arranged a settlement in the excess 
reinsurance policy, by which the Manhattan pays $25,000. The original 
demand of the Phenix was for about $35,000. 


At a special meeting of the board of directors of the Manhattan 
Fire, held on the 15th inst., President Daniel Myers announced that 
the 2500 shares of additional capital had been subscribed for at 150 
per cent, thereby adding $375,000 to the company’s assets, which sum 
is to be invested in United States bonds. The capital is to be in- 
creased by $250,000, making half a million in all, and the remaining 
$125,000 will help swell the net surplus. At the same meeting the 
following gentlemen were elected directors: Frank Rockefeller, vice- 


president of the Standard Oil Company; J. A. Beidler, wholesale coal 
dealer, Cleveland, Ohio; W. H. Findley, wholesale wall paper, Cleve- 
land, Ohio; C. N. Schmick, president of the First National Bank, 
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Latonia, Ohio; J. C. Kortz, carriage cloths, Cleveland, Ohio; J: D. 
Bremer, insurance, Cleveland, Ohio, and James E. Brown, president 
of the Aultman-Taylor Manufacturing Company, Mansfield, Ohio. 
A special meeting of the stockholders has been called for December 
19, to formally approve of the action of the board of directors. 


New York Board of Fire Underwriters has arranged to formally 
define the powers of the vice-president, as they have heretofore been 
of an indefinite character. 


CHICAGO AND THE WEST. 


The Magdeburg furnished a double surprise in the appointment of 
Henry Fowler of Ohio as Western general agent, and the transfer of 
the Chicago agency from Moore & James to R. A. Waller & Co. Mr. 
Fowler is spoken of as a highly valuable man, while the change in the 
local agency is in the nature of a harmonious arrangement, Moore & 
James having recently taken the agency of the German Alliance of 
New York. 


The previous negotiation for a consolidation of the agencies of R. 
A. Waller & Co. and Moore & James in their entirety, did not suc- 
ceed, the multiplicity of personal interests involved no doubt present- 
ing insuperable objections for the time being. Both cffices being 
prominent, and naturally indisposed to sacrifice their relative identity 
or the comparative importance of the personal equation, a blending 
of interests of such magnitude is necessarily difficult quite apart from 
any financial considerations involved, and which latter would seem to 
be promoted by diminishing the present number of agencies in Chi- 
cago. 

Companies having Western departments seem to be getting out of 
the way of making Cook county an independent principality. Here- 
tofore many such have been under the practice of letting all Chicago 
and Cook county agents report to one principal agent, who, in turn, 
would report to the Western department. The Delaware and Re- 
liance changed this method some time ago, the Reliance having just 
given a direct agency to Lyman & Herrick, and the Royal Exchange 
will hereafter have all of its agents report to the Western branch. 
It is thought that another prominent foreign company is also likely 
to adopt a similar course with a view to bettering its Chicago hold- 
ings. 

The Liverpool and London and Globe, which some time ago trans- 
ferred one of its Chicago agencies from Nathan Klee to Davis & 
Shepherd has now given it back to “Nathan.” The case is some- 
what parallel to that of the Providence-Washington some time ago. 
Perhaps the most curious case of agency restoration, however, is 
that of the Orient, which, after a lapse of some twenty-five years, was 
again placed in the hands of its original agents in Chicago. 

Rollins & Burdick have applied for membership in the Chicago 
Underwriters Association, A. O. Burdick having left D. W. Burrows 
& Co., to join C. E. Rollins, Jr., in establishing a new agency com- 
posed of the Millers & Manufacturers of Minneapolis, the Rochester- 
German, the Milwaukee Fire and the Colonial. Mr. Rollins was 
formerly of T. L. Maitland & Co., and is now State agent for Illinois 
of the Millers & Manufacturers. 


BOSTON AND VICINITY. 


A “star” of the first magnitude has arisen in Boston, in the form 
of an inspector for a liability insurance company. This inspector, it 
is stated, in the performance of his work, visited a certain large 
manufacturing establishment in the business section, where he 
started in to inspect the elevator well. This well is surrounded by 
very inflammable material, used in the business, and the rules of the 
establishment, looking to the prevention of fire, are very strict. 
Nevertheless, this inspector, in spite of the fact that he was remon- 
strated with and warned, carried a lighted torch, unprotected, at the 
same time qnoking a pipe. The result was a bad fire entailing a 
heavy loss. How is this for an insurance inspector? Is he a rara 
avis, or is he one of many? 

At the annual meeting of the Underwriters Bureau of New Eng- 
land, Wednesday, President A. C. Adams presided and all the com- 
panies doing business in Boston were represented. The following, 
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officers were elected: Executive committee—C. W. Hinckley, J. B. 
Cornish, S. G. Howe; treasurer, E. B. Cowles; secretary and man- 
ager, E. U. Crosby. 

During the fire in the establishment of Heywood Bros. & Wake- 
field, on Portland street, the’ prompt shutting of the fireproof doors 
reduced the damage to a comparative minimum. 

The agencies of the Northern and Eastern Insurance Companies 
of New York have been resigned by Darling & Russell. 

The Mercantile Fire and Marine Insurance Company of Boston 
has just paid a semi-annual dividend of three per cent. 

E. E. Patridge of Patridge & McCullar, and F. E. Newell, have 
taken to the woods for a few days’ hunting. 

William Bush, assistant special agent of the Queen, and L. H. 
Williams, special agent of the National of Ireland, have been elected 
members of the New England Insurance Exchange. 

The Boston Board of Fire Underwriters, at its seventeenth annual 
meeting, re-elected President E. D. Blake and Secretary Osborne 
Howes. The following executive committee was chosen: James 
Bruerton, G. C. Holt, L. S. Jordan, F. H. Stevens, C. A. Eastman, 
A. W. Pope. The executive committee recommended a levy of one 
and one-quarter per cent on the premium receipts of the companies 
doing business in Boston, for the maintenance of the board. In the 
course of its work during the past year, the board made 8028 inspec- 
tions and caused improvements to be made in 2852 buildings. Of 
seven fires that occurred in risks protected by automatic sprinklers, 
in one case there was a considerable water loss caused by the auto- 
matic alarm failing to give notice of the fire. The sprinkler-heads 
put out the fire and continued to run several hours. There were 4177 
inspections of electrical installations. During the year there were 
thirty-four fires caused by electricity, entailing a total loss of $14,- 
525.84, of which $11,904.31 fell to insurance companies. The plans 
of five fireproof buildings in process of construction were changed 
at the request of the inspector to afford better protection. 

H. N. Pinkham of the insurance firm of Dow & Pinkham, Port- 
land. Me., was in Boston the past week in the interest of forming a 
Massachusetts State organization of local fire insurance agents. 

An interesting condition lately brought to the attention of under- 
writers, in connection with insurance on buildings, which is written 
with the coinsurance, or reduced-rate clause, is the change in pro- 
portion presumably brought about by the increase in the cost of all 
kinds of building material. Consequently, owners of buildings find 
that they have less protection than they supposed. For example, a 
propertyowner who about a year ago carried 100 per cent of insur- 
ance, now has only about eighty per cent, and the person who, a year 
ago, carried eighty per cent would have now not more than sixty-five 
per cent, if as much. The only solution of the problem seems to be 
with the propertyowner who, if he is not satisfied with the amount 
of protection which he has, must carry more insurance. Certainly his 
protection costs him little enough. 

The Boston Manufacturers Mutual Fire Insurance Company, for 
October, reports, on $118,122,270 at risk, losses of $678. There were 
sprinkler losses amounting to $127. 


Life and Casualty Notes. 

A pleasant report is in circulation in life insurance circles, to the 
effect that John Damon, with the Northwestern, is about to take 
unto himself a wife. 

Charles W. Bond of Waltham, appointed receiver of the New Eng- 
land Mutual Accident Association by his father, Judge Bond, has re- 
signed, and up to the time of writing that fund in the State treasury 
is left with no one to look after it but the Insurance Commissioner. 

A man in the suburbs of Boston, having been deprived of his insur- 
ance protection in a fraternal beneficiary organization, a few days 
ago determined to make application to a well known old-line com- 
pany. He is fifty-three years old and, beside fearing that he would 
be unable to secure insurance, he was troubled concerning the cost of 
insurance in a level premium company. With his wife he talked it 
over, and it was decided that in making the application he would 
deduct seven years from the fifty-three years representing his true 
It happened that the insurance company was informed of the 


age. 
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facts by a friend who had endeavored to dissuade the man from his 
purpose; the result being that a false application was prevented and a 
future contested claim averted. 


THE SOUTHERN FIELD. 

The legislative sky in Georgia has brightened perceptibly within 
the last few days, and the outlook is now quite favorable for escape 
from any drastic measures. The insurance people have done some 
quiet but effective work, and without attempting to trace the rela- 
tion between cause and effect, it is sufficient to say that things are 
now coming their way. The original anti-trust bill was referred to 
the agricultural committee and was then slaughtered in the house 
of its supposed friends. In its stead the committee (with some as- 
sistance, perhaps) has prepared a bill more directly addressed to the 
protection of agricultural, mining and manufacturing interests, and 
while it denounces all manner of trusts in fierce and redundant ver- 
biage, with sweeping generalities which seem to cover the world, the 
flesh and the devil, it will not be opposed by the fire insurance people 
who have always been the friend of the farmer and the laboring man, 
and are implacable enemies of those wicked commerce-destroyers, 
the trusts. 

Some insurance journals announced last week that the bill to re- 
duce the deposits of fire and marine companies from $25,000 to $5000 
had gone to the Governor for his signature, but they were hasty and 
overlooked the many slips between the legislative cup and the lip. 
It did pass the Senate with an amendment including surety and fidel- 
ity companies, but it was then reconsidered and laid on the table, 
from which many predict it will never be resurrected, though Man- 
ager Knowles and the Atlanta Home are making a fight for it and 
may win. The truth is, all the local agents and most managers and 
company representatives are dead against it, inasmuch as they are 
not looking for trouble in the shape of increased competition. Now 
that the obnoxious Venable law is repealed, there seems no reason 
why another door should be opened to bob-tail concerns which could 
probably afford to spend $5000 if thereby they could fleece the State 
out of ten times that much in premiums. The State has never lost 
a dollar by the deposit companies, and this side of the question 
bristles with points which appeal to the legislative mind, so no com- 
pany need prepare to take down its $20,000 of securities just yet. 


It is scarcely believed that the tax bill will pass because it is an 
elaborate affair, vitally affecting many great interests, and the re- 
maining month of the session bids fair to be largely consumed in 
scrapping over a prohibition bill which has now set the whole State 
by the ears. 

If some one, will devise a scheme for exterminating the yellow 
fever germs in Mississippi, as deftly as a few companies have stamped 
out the rate cutting bacteria in a couple of its principal towns, he will 
wear the laurel of immortality. It is only two weeks since the first 
authentic cases were discovered in Natchez agencies and yet the 
whole trouble has passed like an April shower and all the agents 
are now in the local board with forfeits of $100, which can only be 
withdrawn by unanimous consent. The same beatific situation has 
been brought about at Jackson, and the little band of special agents 
has wired: ‘Are there any others? This is a hot committee.” By 
what magic was it accomplished? Simply by explaining the rule re- 
cently recommended by the committee of five and stated in this col- 
umn last week. These companies did not propose to see their busi- 
ness gradually going to the “two percenters” at shaved rates, even 
though it might be necessary to lose some money on the town. Now 
that all the agents have joined the local board, underwriters are won- 
dering how they (the agents) can handle the “two percenters” which 
are not allowed to belong to any such organizations. 


Managers here are disposed to smile over the many freak things 
which, according to report, are being said and done by the agents 
of New Orleans. They do not believe for a moment that any repre- 
sentative agents are engaged in schemes to terminate the jurisdiction 
of the South-Eastern Tariff Association in Louisiana, because these 
agents are perfectly aware that such action would result in a state of 
agency chaos which would probably- wipe out their local companies 
and ruin their business for a long time to come. They consider 
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equally preposterous the alleged “pool” for handling large lines direct 
and attempting to get higher commissions by indirection. They seem 
in no wise disturbed, but are serenely awaiting the first move. 

The placing of Kentucky and Tennessee under the domination of 
the Western Union has introduced an entirely new element into de- 
partmental methods here. Some of the Southern managers have 
fought the innovation to the last ditch, and naturally are not particu- 
Jarly happy over the denouément, while others have been indifferent, 
the variation being due, no doubt, to their different arrangements 
with their companies as to the basis of compensation. Manager Mil- 
ton Dargan has long been a member of The Union, and Managers 
Tupper and Peters have recently joined. It is understood that Man- 
agers Clarence Knowles, J. T. Dargan and W. F. Pattillo will apply 
for membership at an early date. There seems to be no present ap- 
prehension that the contagion of graded commissions will extend 
further southward. 

The announcement of Vice-President E. G. Richards’ appoint- 
ment as United States manager of the North British was received 
here with some surprise, but universal approbation—that is, while all 
realize the loss to the National they applaud the wise choice of Gen- 
eral Manager Burnet, and believe the position will give Mr. Richards 
even a wider field for his brilliant underwriting talents. As the active 
head of the National for so many years, he is personally and pleas- 
antly known to nearly all Southern fire insurance men, and is always 
a strong figure at the meetings of the South-Eastern Tariff Associa- 
tion, where his voice has ever been lifted in support of clean and cor- 
rect practices. 

On account of a difference between Messrs. Leary & Haas, the 
Union Central’s general agents in Atlanta, that company’s business 
has been in charge of a cashier since the last of September. It seems 
that W. M. Leary had negotiated a sale of his interest to I. Haas, but 
the company declined to approve, and in some way both gentlemen 
are now out and the company has no recognized general agent. 
Leary claims that his contract is still in force and he proposes to so 
maintain. The company’s position in the matter is not known. 

The election of Colonel W. C. Nelson to the secretaryship of the 
Kentucky and Tennessee Association, gives great pleasure to his 
many friends in this field. Colonel Nelson, fondly known to his in- 
timates as ‘“Tige,” is one of the veterans of Southern underwriting, 
and his long incumbency as manager of the New Orleans compact 
brought him into close personal relations with all the members of the 


South-Eastern Tariff Association. 





CORRESPON DENCE. 
BALTIMORE. 


[From OUR OWN CORRESPONDENT. ] 


Organizations of many large enterprises, such as trust companies, etc., 
consolidations of street railway companies and financing of kindred in- 
terests here and elsewhere, have been the leading features of Baltimore 
enterprise for the year 1899. All these have presented unusual oppor- 
tunities for investors as well as speculators, and by that means diverted 
most of the surplus money in the community into other than ordinary 
channels. The effect upon life insurance investments has been marked, 
and it is questionable if the companies generally will show substantial 
gains over last year. In the course of time, however, this money will seek 
its normal channels, and we may expect the year 1900 will show a most 
decided improvement. 

Notwithstanding such unusual drawbacks, the companies have been 
active and alert, and in a few instances report an increased business, 
especially among the industrials. The latter companies, until very recent 
years, made comparatively little effort to write ordinary business, but 
latterly they have become very active competitors, and are pushing their 
way rapidly to the front in their acquisitions in that line. We bid them 
a hearty welcome and their share of the road. 

Not many changes in general agencies are to be noted. The general 
agency of the Home Life Insurance Company has changed for the second 
time this year. It is a regrettable fact that this substantial old company 
has not had an active general agency at this point for many years, and 
one difficult of explanation as well. 

The excitement among the members of the Mutual Reserve Fund Asso- 
ciation incident to the last examination by the Insurance Department has 
gradually subsided, and the sentiment seems to prevail that the wisest 
course for them to pursue is to await the efforts of its managers to get 
the bark into safe waters, rather than embarrass them by further pro- 
ceedings in the courts. 

The salutary lessons of the past ten years or more should not go un- 
heeded among such associations. Due regard to statutory enactments, 
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imperfect as they are, and, above all, the strictest fairness, honesty and 
integrity toward the members, cannot be ignored, and, assuming all these 
to have been done, the fact still remains—one cannot change immutable 
laws, nor can one dollar’s worth of life insurance be sold for fifty cents 
all the time. There are no bargain counters in good insurance. 

A street rumor, though apparently well founded, has it that an im- 
portant change is about to take place in the retirement of the chief ex- 
ecutive of one of the largest and most recently organized fire insurance 
companies here. 

Before the beginning of the year another new company will be launched, 
the most of the stock having already been subscribed. W. H.C. 

Baltimore, Md., November 18. 





OHIO. 


[From OuR OWN CORRESPONDENT.] 


So far as the situation at Columbus is concerned there has not been 
much change since last week. Then F. C. McElroy thought he had 
unionized his agency by dropping the Agricultural and the German of 
Freeport, but since the decision on the part of The Union that the mutuals 
would have to go, too, Mr. McElroy is no nearer the point than he was 
before, and he has not yet made up his mind what to do about the matter. 
The mutuals have formed a very nice source of income in some of the 
offices, and it requires considerable of a sacrifice to give them up. The 
change to The Union basis has been made in some of the agencies in the 
smaller towns of the State, but even in these the movement is going on 
very slowly. It is the opinion of The Union specials that they will all 
come around in the course of time. 

As yet no one has been chosen to take the place of Henry Fowler as 
State agent of the Home, which he vacated to take the Western manage- 
ment of the Magdeburg. 

The North American Accident Insurance Company has complied with 
the requirements of the Ohio laws, and has begun to write business on the 
stock plan. Babbett & Brown of Cincinnati have been appointed as man- 
agers of the business of the company for their city and Southern and 
Western Ohio. A. M. Harbaugh, superintendent of agents of the com- 
pany, has been licensed to write business in the State. 

Harry O’Kane has been made manager for Columbus of the Central 
Accident of Pittsburg, and all the agents will hereafter report to him. 
S. S. Sargent had the company, but took the Attna, and then the man- 
ager decided to appoint a city manager. 

The Atna Fire has been changed from the office of T. D. Stevenson to 
that of Miss Nellie Johnston at Fostoria. The Kings County Fire has gone 
into the office of Frederick Rauh at Cincinnati. The Northwestern 
National has taken its supplies from Davis & Wegent and placed them 
with Herman Miller at Sandusky. 

Since the election of Judge Nash as Governor of Ohio the confirmation 
of Superintendent of Insurance W. S. Matthews for a second term by the 
Senate is extremely doubtful. It is said that Mr. Matthews was not 
favorable to the election of Judge Nash, and that as a consequence the 
Senate, which is strongly Republican, will refuse to confirm any of Gov- 
ernor Bushnell’s appointments, the Governor himself having been accused 
of disloyalty to Nash and his party. However this may be, the appoint- 
ment of this official forms a portion of the political spoils in Ohio, and 
there is ao way of telling just how things will go until the time comes. 

Cashier Hall thinks there will be no appointment of a manager for the 
Columbus branch of the Equitable before the first of the year, which is not 
now far distant. 

Agents in Toledo are well satisfied with the condition of affairs there, 
but, like those of Columbus and the other larger cities of the State, they 
are going slowly in their action regarding the radical steps recently taken 
by The Union companies. Some of the agencies which had only one or 
two companies to change in order to accept the graded commission offer 
have made the changes, but others, who would have to make serious sacri- 
fices, have concluded to let matters rest for a time at least until they can 
arrive at a more intelligent conclusion. Toledo has never been bothered 
with brokers, and they have some fears that an increased commission 
will have a tendency to encourage this line of business, and as a con- 
sequence they were not at all anxious to have this action taken. The 
Toledo Board is in a very good condition, and at present there is absolutely 
no controversy of any kind before it, and all the members are working 
in perfect harmony. They are very careful in making any changes that 
none of their number are damaged in any way. 

There has not been much change in the Cleveland situation since last 
week. The regular monthly meeting of the Exchange was held Tuesday 
evening, and it was announced after the meeting that nothing but routine 
business was done. Nothing has been done either to improve the situation, 
which is not the most encouraging in the world, or to make it worse. It 
seems as if matters are very much on the standstill order in that city 
just at the present time. 

During the fiscal year just closed the Insurance Department of this 
State has collected and turned over to the State treasurer $142,777, which 
is an increase of $11,336 over the amount collected last year, and makes 
a total of a little more than $500,000 in the three years that Superintendent 
Matthews has been in office. If this is called a good showing in the way 
of taxes for the support of the State, it also shows that the laws of Ohio 
are too stringent to allow its people to get all the advantages to be derived 
from the great financial institutions which form the groundwork of the 
credit of the business world and to achieve the best results from the busi- 
ness in any way. These figures are put before the people in the daily 
newspapers in order to show what the officers are doing for them in the 
way of making the great corporations pay their portion of the taxes, yet if 
the people themselves understood the theory of insurance half as well as 
they should, they would know what these figures mean, and that they have 
necessarily had to pay this amount themselves after all. 

George U. Marvin, who has been the correspondent of The Cleveland 
Leader in this city for some years, has resigned to accept a good position 
with the Manhattan Fire of New York. He will have general charge of 
the advertising department of the company and will make all the con- 
tracts. 

There is some talk of Attorney-General Monnett’s being retained as 






| 
| 





230 THE SPECTATOR 
COMMUNICATIONS. 


Assistant Attorney-General or special solicitor when Attorney-General- 
Elect Sheets assumes the office. If this should be done, the insurance 
companies and agents may expect a continuation of the onslaught made 
upon them when Mr. Monnett was conducting the office himself. 

Henry Bohl, superintendent of agents for the Prudential for Ohio and 
Indiana, has presented the Columbus Board of Trade with a map of the 
United States and Alaska, which is mathematically correct and brought 
down to within a few months back. 

Not much has been done in this State the past week in working out 
the separation plan. It seems as if the agents had been temporarily 
nonplussed by the decision of The Union companies to the effect that 
the agencies must give up their mutuals also in order to secure the graded 
commissions offered by them. Merrill, Dodge & Jackson of Toledo, have 
made the change within the last week and this is probably the most im- 
portant one made in the entire State. 

So far nothing has been done at Columbus more than last week. What 
the agents will decide upon is rather an enigma, as there seems nothing 
left to do but to let the mutual companies go if they expect to get the 
agencies upon a Union basis. 

There has been nothing done at Dayton toward complying with the re- 
quest of The Union companies, and it is hard to tell when there will be, 
as they allseem tobe in the best humor and are thoroughly satisfied in every 
way. One or two of the larger agencies are already composed of Union 
companies, and several of the others are almost as completely non-Union. 

The firm of Pollack & Kelley at Dayton has dissolved partnership, Mr. 
Pollack withdrawing to resume his former occupation of traveling sales- 
man, and Mr. Kelley continuing the business. 

McLain & Roberts have established an agency at Delaware. O. M. C. 

Columbus, November 20, 1899. 





NEW ORLEANS. 


[From OUR OWN CORRESPONDENT. ] 


The business of the late James B. Fassy, whose unfortunate death was 
chronicled last week, has been assumed by the young and progressive 
firm of Godchaux & Mioton, who obtain the agency of the Liverpool and 
London and Globe, and Virgina Fire and Marine, and who have retained 
the services of all of the old employees and solicitors of the late firm. 
This firm, though the youngest here, are already agents for the London 
Assurance and Netherlands, and last year did a business of $40,000 in fire 
premiums. The acquisition of the Fassy business will put them in the 
front rank among the agencies here. 

The agency of the Philadelphia Underwriters, formerly also with the 
Fassy agency, goes to James A. Ross & Co. 

M. N. Buckner, for several years past, and at present associated with 
the general agency of the Preferred Accident, has recently accepted the 
special agency of the New York Life, under Agency Director Cooney, in 
this field. He will still, however, retain his accident business. 

The New York Life, after a couple of years absence from Louisiana, 
has recently returned and is making its usual active campaign for new 
business, having secured several good men. 

At a meeting of the local board, held on Tuesday last, the 14th inst., 
an attempt was again made for a reduction from 1.65 to 1 per cent on the 
rice mill of the National Rice Milling Company, in this city, resulting in 
adverse action and maintenance of present rate. Inasmuch as this class 
of business has always been unprofitable to the companies, many of whom 
prohibit it entirely, and that it is understood to be difficult to place all of 
the insurance wanted on plant and contents, even at present rates, in 
tariff companies here, many of our local underwriters cannot understand 
the attempts to obtain a lower rate, even though the plant is admittedly one 
of the best equipped in the country, and every possible precaution taken 
against loss. 

At the same meeting it is understood that charges were brought against 
the Germania of this city for violation of tariff, in writing policies at cut 
rates and sending dailies through the compact office at full tariff rates. 
This is the same charge that has been talked of for some time by other 
companies and agents, but on which no definite action has been taken up 
to this time. It is now hoped that the matter will be brought to a head 
and finally disposed of, and that the company will be able to prove their 
entire innocence of the charges preferred. 

A meeting of the State Board of Local Agents will be held in this city 
on Monday next, the 23d inst., to take some action on the fifteen per cent 
commission pledge. 

At the same meeting action was taken in reference to the recent with- 
drawal of the Home of New Orleans from the South-Eastern Tariff As- 
sociation, and a committee appointed to wait on President Sefton of that 
company and ascertain his attitude toward the local board. Under the 
non-intercourse rule of the board, unless a member conforms to all of 
its rules and rates, which are those promulgated by the compact and 
South-Eastern Tariff Association, strict non-intercourse must be enforced 
and all business offered by a company in default must be declined by other 
members. The committee was therefore instructed to learn if Mr. Sefton, 
even though withdrawing from the association, would remain a member of 
the local board, and in the meantime, pending a report, the non-inter- 
course rule is not to be enforced. IRREGULAR. 

New Orleans, La., November 16, 1899. 








—A table recently prepared by Chief Clerk C. W. ‘Neal of the Indiana Depart- 
ment shows that the total amount of all fees and taxes collected from the com- 
panies by the State, during the past five years, is nearly $1,000,000. Of this 
amount, less than $20,000 has been used for the maintenance of the Department 
in salaries, postage and printing. Prior to January 1, 1896, the Auditor of State 
received ten per cent of the receipts, but on that date a law abolishing that sys- 
tem went into effect, the Auditor now receiving a stated salary. 
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An Agent’s Views on ‘‘Policy Twisting’’. 
{TO THE EDITOR OF THE SPECTATOR.] 


You have an article in your issue of November 9 upon the subject of 
“Twisting,’’ as you are pleased, in common with the representatives of 
some companies, to style the sale of the policy of one company to the 
holder of the policy of another company, with the full consent of the 
person most of all interested in the transaction. 

There is much of senseless talk about this matter. Now let us look at 
twisting, as it appears, as you say, ‘‘in its worst form;’’ ‘‘when an agent 
transfers his services from one company to another, and seeks to induce 
those he has persuaded to insure in his former company, to permit him to 
transfer them to the company to which he has last sworn allegiance.” 
Of course, you possess enough of strategetic, or legal ability, to lay down 
just the strongest case, to take the strongest position, and submit the 
most tenable premises possible, and then to fire off your heaviest guns at 
the opposing side. 

In the first place, you say that “the practice of twisting policies from 
one company to another is, in our (your) judgment, a greater evil than 
that of rebating.’’ Let us see about this statement, and, in order to divest 
it of all prejudice, in favor, or against certain life insurance companies, 
whose interests we may have at heart, let us apply your statement to an 
agent who has lost the agency of a fire insurance company, or, if you 
prefer, of a marine insurance company. Must such an agent, who: has 
devoted years in securing business which he has placed with fire in- 
surance companies represented by him, lose the labor of his life because 
he has lost the agency of the company for which he once worked? Even 
supposing that he has more confidence in the new than the former com- 
pany, would you try to prove that he was doing a dishonorable thing in 
trying to persuade those who trusted ‘to his judgment, or who preferred 
(other things being equal) to patronize him, to allow him to sell them the 
policies of a company which he honestly thought better to them, than 
those he had previously sold them? Such a judgment would even prevent 
a man who had secured subscribers or advertisers for any other insurance 
journal from rendering the same service to The Spectator Company, if he 
thought theirs the best paper for the purpose of advancing the true in- 
terests of his friends and those over whom he had acquired an influence, 
or those who trusted to his judgment in such matters, because he formerly 
served an inferior paper. If I believe that I can sell my friend the policy 
of a company just as strong and safe as the one in which he is now in- 
sured, one which I believe will, owing to better management and greater 
conservatism, cost him $200 per thousand less during his life than one that 
he had taken chiefly because a high priced ‘“‘executive special’’ had sold 
it to him at ninety per cent rebate, do you hold that I am a dishonorable 
twister, and that the offense of the aforesaid ‘‘executive special’’ was a 
less evil than my act, in twisting the man into buying straight goods? 

All insurance companies of whatever kind; all insurance journals; all 
real estate agents; all transportation companies, the world over, are to-day 
struggling to get business,and are just as willing to get it from each other 
as are the agents of companies into which life insurance can be twisted, 
and it is the class of companies whose agents can’t twist, but who can 
only get business by rebating, that make all the howl about the sin of 
twisting. Let all complainants go out and get even, and not try to stifle 
honest transactions by efforts to brand them with an offensive name. I 
consider that the agent who has to sell the policies of his company at 
ninety per cent off is but little better than the green goods dealer; cer- 
tainly, that he does not rank higher than the cheap-John, or sell-at-any- 
price-fire-stock-clothing man; while those who don’t twist and profess to 
abhor it can’t twist anybody into their companies, and hence are righteous 
overmuch. D. HUMPHREYS. 

Norfolk, Va., November 11. 





Not on the Risk. 


THE INDIANAPOLIS FIRE INSURANCE COMPANY, 
INDIANAPOLIS, Ind., November 17, 1899. 
{To THE EDITOR OF THE SPECTATOR. ] 

In your issue of November 16, on page 215, you say that the Indianapolis 
Fire Insurance Company was found to have policy of insurance on the 
property of T. E. Simon, 212-216 Wooster street, New York. We desire to 
have you correct the statement as made, for the reason that the Indianapo- 
lis Fire Insurance Company is not writing on any business outside of 
Indiana, and will not enter any State until authorized by law to do so. 
Your attention to this matter will be appreciated. Yours very truly, 

JOHN M. SPANN, Secretary. 





The Journalistic Debut—A Tale of Cross Purposes. 


[To THE EDITOR OF THE SPECTATOR.] 


Promptly as.advertised, the new Insurance Field made its appearance 
here last week. The young candidate was handsomely gowned in the 
latest fashion, smiling ‘in new type and bubbling over with airy persiflage 
as light and frothy as the chiffon which decks the debutante. Everybody 
had received a free sample copy, and all were curious to have a look at 
the new-comer. But all was not happy at this debut party, for—but I 
anticipate. 

Some weeks ago there came to Atlanta a bright young man, yclept 
Cyrus II., handsome and debonnair, whose card told the story of his close 
connection with the latest Allisonian venture. He came as the advance 
agent of the new paper—as the voice of one crying in the wilderness to 
make straight its path to success. ‘‘You see,’’ he explained to the man- 
agers, ‘‘Mr. Allison realizes that he has made some mistakes under the 
old regime, due to a lack of a close personal knowledge of the true situa- 
tion and the important interests which center here. I have come to 
acquire that intimate touch and comprehensive grasp, and henceforth the 
South-Eastern Tariff Association will have no stauncher friend than our 
new paper,” He is a suave and plausible talker and a splendid fellow, 
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- same Drew, and that is why our hearts went out to him when—but I 
igress. 

It is 9 o’clock Friday morning, but the advance agent is already wait- 
ing when the manager enters the office, and is the first to spy a periodical 
in a brick-dust cover, bearing the device The Insurance Field. With 
that well-known characteristic of the correspondent, he ignores the edi- 
torial page, and turns swiftly to his own “stuff,’’ which, read and enjoyed, 
he laughs with the manager over the humorous prologue and witty per- 
sonal hits, until at last his eye falls upon the leading editorial. His brain 
reels as he reads that sizzling roast of the Tariff Association and the men 
who have labored a score of years to make it one of the most effective 
underwriting organizations in the country. He reads that gorgeous 
panegyric on the special agent, which makes these managers, whose 
friendship he has been cultivating, aye, even the company officials and 
the venerable president of the National Board, look like thirty cents. He 
has been meeting the men who had sat at the cradle of the association, and 
watched with pride its wonderful growth, only to learn with chagrin that 
they were unworthy of a voice in its councils or its management, and that 
their “knowledge of details was slight’? because, forsooth, they were no 
longer special agents. 

“Well!” said the manager, who also had been reading, “I thought Alli- 
son said he had gotten a new policy for his paper, but it seems he has 
merely borrowed the one under which your Uncle Tobey of New Orleans 
has worn himself out throwing mud at the association. We fellows thought 
we had turned some rather tidy tricks at Washington, and that the out- 
look was fairly bright, but it seems that we are effete, top-heavy and 
topsy-turvy and hell-bent for the demnition bow-wows.”’ 

When seen late that afternoon, walking in the suburbs, the advance 
agent had a changed and hunted look. His friends here, and he has a lot 
of them, did all they could to cheer him up a bit, at the clubs and by other 
social diversions, but all to no purpose, his spirit was broken. Monday’s 
train took him back to Louisville, where he goes to convert his chief, or 
get converted. ONE WHO LOVED HIM. 

Atlanta, November 18. 








‘INDUSTRIAL INSURANCE. 


[Our readers will oblige by sending us suggestions, items of news, etc., such 
as appointments of superintendents and assistant, superintendents, or anything 
of interest in connection with industrial insurance.] ; 





—Assistant Superintendent C. W. Miller of the Prudential’s Spring- 
field (Ohio) district has been chosen to succeed Superintendent Morgan of 
the Mansfield (Ohio) district. 


—J. S. Goodman, superintendent of the Metropolitan’s Passaic (N. J.) - 


district, has ben transferred to Brooklyn. His successor will be G. A. 
Knoth, formerly of Bayonne. 


—Fred Schnurle, who has been an agent in the Metropolitan’s district at 
Mechanicville, N. Y., for the past three years, has been given an assistancy 
in the company’s Ithaca district. 


—S. C. Johnson has teen appointed superintendent of the Metropolitan’s 
district at Lincoln, Neb. He was formerly superintendent of the Pru- 
dential’s Youngstown (Ohio) district, where he was very successful. 

—Eugene Brennan has been appointed superintendent of the Water- 
bury (Conn.) district of the, John Hancock, succeeding Charles A. Kehr, 
who goes to take charge of the company’s Rochester (N. Y.) district. 


—R. H. Sheppard, formerly assistant superintendent in the Prudential’s 
Bridgeton (N. J.) district, has been transferred to the Atlantic City dis- 
trict. He will be succeeded in Bridgeton by F. W. Daltcn, at present one 
of the district agents. 


—John H. French, who for the past two years has filled the position of 
superintendent in the Metropolitan’s Plainfield (N. J.) district in a most 
successful manner, will soon be assigned to another field. His successor 
will be J. W. Graham of Brooklyn. 

—Superintendent John Wilson of the Metropolitan’s Knickerbocker— 
New York—district has been made a superintendent of agencies. His 
successor will be Henry Hart, who is at present superintendent of the 
company’s district at Allegheny, Pa. 

—Charles Menard, a well-known agent in the Prudential’s Fall River 
(Mass.) district, disappeared recently, and all efforts to locate him have 
thus far been unsuccessful. As he bore an excellent reputation and his 
accounts were all right, it is feared that he is the victim of foul play. 


—On the 26th ult., Manager H. Dunbar Johnston of the Colonial took 
unto himself a wife in the person of Miss Harriet L. Richardson, daughter 
of the New York publisher. One of the most graceful compliments came 
from a Colonial manager, and read as follows: “If it were possible for 
me to secure for you a policy insuring your future happiness I would 
gladly pay the premium, but failing to find a company issuing such a 
policy I am obliged to trust your future welfare in the company of your 
wife.’ As a general mark of appreciation of Mr. Johnston’s efforts, the 
Colonial force made him a present of four times as much ordinary as was 
ever written in a week before. 

—The Insurance Observer of London says: 


We have begun to grow familiar with the fact that something like one- 
third of the population of the United Kingdom is insured in the Pru- 
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dential, but we were hardly prepared to hear that no less than 10,000 of 
the soldiers who will engage in the South African campaign are holders 
of the company’s industrial policies. Already the company has paid claims 
arising on policies held by soldiers who were killed at Glencoe and 
Elandslaagte. No extra premium had been paid on these policies, nor will 
any demand for additional payments in connection with the war be made 
on any of the Prudential’s policyholders. The same liberal spirit has been 
shown by the company in its dealings with the large number of its agents 
who have been taken away from their occupation by the calling up of the 
reserves. These men will find their places open for them on their return, 
and in the meanwhile their wives will receive half their salaries. 

—Colonial Notes: Gcrdon Bennington, a successful agent at Pleasant- 
ville, has been advanced to the post of assistant manager at Atlantic 
City.—The company’s business has pregressed so rapidly at Newton as to 
require the appointment of acting Assistant Manager Finley D. V. Kinsey, 
who transfers from Dover, and the company has placed Assistant Manager 
Walter S.: Hiller in fine new office quarters at Butler, N. J.—Assistant 
Walter H. Mansfield transfers in like capacity to Paterson, N. J., and 
Agent Dennis Quinn of Orange is promoted to an assistant managership, 
and transfers to Paterson also.—Joseph A. Merwin, of long experience in 
the industrial insurance business and for some time a prominent agent 
at Orange, has taken an assistant managership in the same district.—Re- 
quiring the services of another German-speaking assistant at Newark, 
Hans Hendriksen has been promoted to supply the want, after serving 
proper apprenticeship as agent.—Charles E. Bennett has been made acting 
assistant manager at Passaic, and George R. Gibbs and Arthur S. Schoen 
take like positions at Long Branch and South River, respectively. 


—Baron Peter Egenolf celebrated the completion of twenty years of 
service with the Prudential by a banquet on November 10 at the Hotel 
Savoy, in New York city. Four tables were filled with the staff of New 
York No. 4 and the invited guests, among whom were the principal officers 
of the company, the Hon. Foster M. Voorhees, Governor of New Jersey, 
and W. A. M. Mack, Mayor of Elizabeth, where Mr. Egenolf lives, and 
where twenty years ago he did his first day’s work for the Prudential. 
President, John F. Dryden spoke of the devotion and zeal displayed by Mr. 
Egenolf, and presented him with the certificate of admission to the twenty- 
year division of the Prudential Old Guard and the diamond badge which 
accompanies the certificate. Only twenty-three other officers and em- 
ployees are entitled to wear this badge. The assistants of New York 4 
then presented their chief with a massive silver loving cup, and Superin- 
tendent J. L. Coyle of New York 2, on behalf of the Prudential Super- 
intendents Association of New York, of which Mr. Egenolf is president, 
presented a gilt clock and two gilt vases. Such presents were entirely too 
much for the baron’s feelings, and he could only briefly express his thanks. 
The occasion was marked with true Prudential enthusiasm and formed a 
notable event in the career of both the company and Mr. Egenolf. 








NEWS OF THE WEEK. 


Kentucky and Tennessee Association’s Meeting. 


THE sixth annual meeting of the Kentucky and Tennessee Association of¢« 
Fire Underwriters, which was held at the Galt House, Louisville, on 
Wednesday and Thursday, November 15 and 16, was without question the 
most important meeting in the history of the association. It was a ques- 
tion of grave import among the members as to whether the board would 
survive the enforcement of the graded commission law, and many rumors 
were afloat as to different actions which might be taken on the question. 
Two efforts had been made previous to the meeting to exempt Kentucky 
and Tennessee from the jurisdiction of the Western Union, giving as a 
sufficient argument for the exemption that entirely different influences 
prevailed in the two States than in any other portion of Union territory. 
The effort, however, failed. 

The morning session of the first day’s meeting was taken up with the 
reading of the president’s and secretary’s annual addresses and the ap- 
pointment of the committee to act on the president’s address. President 
Moss, in his address, syoke briefly of the hard lines the members of the 
executive committee had endured during the persecutions by the grand 
juries, and of the gallant way they conducted themselves during that 
trying time; of the trouble experienced by the members of the board in 
seeing the large whisky risks written over their heads by New York 
brokers, and advised that such action be taken that would secure the re- 
turn of this business to the State where it rightfully belongs. He also 
spoke briefly on the board troubles at Memphis; of the resignation of Com- 
missioner John P. Young, and gave it as his opinion that but one Com- 
missioner was necessary, and, therefore, no one had been appointed to 
succeed him. He also spoke of having appointed a committee, who, in con- 
nection with Commissioner Johnson, has revised the tariff. Then followed 
a brief mention of the trouble in maintaining tariff rates in some of the 
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smaller towns in East Tennessee, and of the fact that in Tennessee there 
is a statute preventing the use of the three-fourths value clause. 

The most important matter spoken of by President Moss was the ‘‘graded 
commission” law. On this subject he said: 

It is scarcely necessary to call your attention to the graded commission 
rule, which now applies to these two States, and I suggest that you so 
amend the constitution and by-laws of this board as to conform to this 
requirement. In this connection I beg to suggest the greatest care by 
companies and special agents in allowing graded commissions only where 
permissible under the rule. 


"Secretary Watkins in his report showed that in spite of their having 
been hampered for several months in rating towns by the actions of the 
different grand juries, sixty-four towns in the two States were rated and 
rerated within the year. Since the last annual meeting 679 rate bulletins 
have been issued. The expenses of the office have been $6165, and the 
general expenses of the board have been $11,845. 

The first business of the afternoon session was the reading of the report 
of the committee on the president’s address. The most important portion 
of this report was the section relating to the graded commission law. This 
section read as follows: 

We recommend that Article 4 of the constitution be changed to read as 
follows: ‘‘No companies shall be eligible to membership in the Ken- 
tucky and Tennessee Board, which conducts its business in Kentucky and 

. Tennessee on any basis of compensation to local agents, except that 
prescribed by Union rules.”’ 

Milton Dargan, chairman of the committee, suggested that this clause 
be adopted. General John B. Castleman of the Royal objected on the 
score that this was aot fair to the non-Union companies represented in 
the board, and giving as a further argument that the conditions in the 
two States were not such as to make the enforcement of such a law a 
successful move. Clarence Knowles upheld these views. The general then 
recommended the reconsidering of the committee’s report, and moved that 
the board adjourn to meet again in thirty days to hear the new report of 
the committee. An animated discussion then followed, which was partici- 
pated in by Mr. Coffran of the governing committee, A. C. Langham of the 
Royal, Mr. Knowles, Mr. Dargan and others. Mr. Coffran made a strong 
plea for The Union, urging continued harmony between the Kentucky and 
Tennessee Board, and that body, and issued a strong invitation to all 
companies to join The Union. A vote was finally taken which resulted in 
28 to 25 against Gen. Castleman’s amendment. 

Thursday morning the first business of the meeting was the continuation 
of the discussion on the graded commission plan. When at last a vote was 
taken it was unanimously for the committee’s amendment. 

Much to the regret of every member of the board, President N. F. Moss 
and Secretary E. J. Watkins had announced their intention of retiring 
from office. When the election of officers was held, former Vice-President 
A. G. Dugan was unanimously elected president, as was also G. A. Curry 
elected vice-president. The following executive committee was elected: 
J. C. Lucas, C. B. Rodgers, F. S. McDaniels, J. W. Powell, F. M. Mikel, 
Wm. Kelday and Harry Bush. 

At the first meeting of the new executive committee W. C. Nelson of 
Nashville was elected Secretary. Mr. Nelson, commonly known as “Tige’’ 
Nelson, was at one time compact manager at New Orleans. 





Internal Revenue Decision. 


FRoM time to time since the internal revenue act of 1898 went into effect, 
Commissioner Wilson has ruled that organizations writing life insurance, 
which are “not conducted for profit’? are exempt from the stamp tax. 
Such organizations include fraternal societies or orders, beneficiary socie- 
ties or orders; farmers’ purely local co-operative companies or associations, 
and employees’ relief associations operated on the lodge system or local 
co-operative plan. Last week he gave out a lengthy decision on this point, 
part of which is as follows: 


I am of the opinion that it was the intention of Congress to exempt 
from taxation policies of life insurance issued by fraternal societies or 
orders, and beneficiary societies or orders which are operated on plans 
similar to the lodge or ritualistic form. It surely cannot be said that a 
mutual life insurance company is a fraternal society or order; nor can it be 
said that a mutual life insurance company is a beneficiary society or order. 
although fraternal and beneficiary societies may be mutual. This office holds 
that all insurance companies that are doing business on the old-line or 
fixed premium plan, where policies are issued for a given, definite, fixed or 
stated premium payable or capable of being estimated in advance in so 
far as determining the question of taxation on their policies is concerned, 
are organized and conducted for profit, whether the premium is paid by 
assessment or not. 

The association, when it collects a premium under this plan, undertakes 
to carry a risk for the price fixed and agreed upon with the insured, and 
this amount must be paid, no matter what it actually costs to the asso- 
ciation to carry the risk. The other class of companies do a business on 
the assessment plan, which is a sum specifically levied upon a fixed and 
definite plan within the limit of the companies’ or societies’ fundamental 
law or organization, to pay losses, er losses and expenses incurred. An 


THE SPECTATOR 





[Thursday 


association coming within the exempted classes which is organized and 
does business on the plan of levying a sum upon its members to pay 
losses, or losses and expenses incurred, is prima facie not doing business 
for profit. This is in cases where the assessments are made to provide 
for the payment of losses as they occur. .Such companies as 
make assessments based upon fixed premiums, to be collected at regular 
intervals, without regard to whether or not a loss actually occurs, are 
companies that are in the opinion of this office prima facie conducted for 
profit. From the above this office holds that the proviso in the paragraph 
relating to the question of profit can apply only to societies or associations 
which collect funds for the payment of losses by assessment upon their 
members, and in whose contract no provision is made for any returns to 
the policyholder before a death or a loss occurs. 





Reorganization of a Mutual Casualty Company. 

On Thursday last an application was filed with the Pennsylvania Insur- 
ance Department for a charter for the Philadelphia Casualty Company 
with a capital of $100,000 and a surplus of $25,000. This company is ex- 
pected to be ready for business early in January next, and will take over 
the existing business of the Provident Mutual Accident Company of Phila- 
delphia, which is now transacting accident and health insurance. Ata 
meeting of stockholders the following officers and directors were elected 
to serve until the first annual meeting in January: President, Benjamin 
F. Hughes; vice-president, Conrad B. Day; secretary and medical director, 
R. S. Keelor, M. D.; assistant secretary, H. B. Hughes; treasurer, David 
Masters; solicitor, Murdock Kendrick, Esq. Directors—J. Simpson Africa, 
president of the Union Trust Company; John G. Carruth, manufacturer 
and vice-president Industrial Trust Company; Joseph L. Caven, president 
Real Estate Title and Trust Company; Charles A. Daniel, rubber manu- 
facturer; Conrad B. Day, president Seventh National Bank; Benjamin F. 
Hughes, attorney-at-law and president Provident Mutual Accident Com- 
pany; J. P. Hale Jenkins, Norristown, attorney-at-law; George W. Ken- 
drick, president Union Surety and Guaranty Company; William Y. Mesch- 
ter, secretary American Preserve Company; Harlan Page, emery wheel 
manufacturer; H. P. Rumford, cashier Central National Bank, Wilming- 
ton, Del. 

According to the latest annual report of the Provident Mutual, it had 
admitted assets of $22,189 and liabilities of $12,695 with 3285 certificates in 
force, representing $14,772,400 of insurance. 





Payn Hears the Prussians. 

ON Friday last Superintendent Louis F. Payn of the New York Insurance 
Department heard arguments in relation to the admission of Prussian 
companies to New York State. The following gentlemen attended at the 
offices of the Department in Albany: Ex-Governor Frank S. Black for the 
Prussian National, and Aachen and Munich; EB. R. Kennedy, Aachen and 
Munich; William C. Trull, Continental; John F. Rice, Prussian National; 
Paul S. Rasor, Magdeburg; E.'E. McCall and Andrew Hamilton, New York 
Life, and Charlton T. Lewis, Mutual Life. 

Ex-Governor Black, for the companies asking permission, reviewed the 
troubles of our life companies in Prussia, and then took up the powers of 
the Superintendent in relation to the exclusion of foreign fire companies. 
He said in part: 


There is only one single question really likely to cause disagreement of 
opinion. That relates to the last clause of section 33 of the insurance 
law, which says that whenever a foreign country has excluded an Ameri- 
can company in that case the New York Insurance Department shall can- 
cel the right of companies of that country to do business here. It seems 
to me that that statute does not admit of the strict construction claimed 
for it by the opponents of these pending applications. The Insurance 
Superintendent has large discretionary powers. Much is left to his judg- 
ment. In construing section 33 you must take into account section 9. To 
my mind a careful reading of the latter section conveys the idea that the 
Superintendent can only exercise the power to exclude companies yearly. 
This section 33 was intended to enable the Superintendent to bring to a 
close the period of a foreign company’s business here before the expiration 
of a year. The law cf 1896 simply conferred on the Superintendent the 
right to terminate the business of foreign companies here. In other 
words, the slate was wiped clear every twelve months. I don’t believe the 
Superintendent has any greater power under section 33 than under sections 
32 and 9. 

Here is another question: I don’t believe that this section 33 is manda- 
tory. The whole trend of the insurance law shows that it never was in- 
tended to force the Superintendent along any given line of action. The 
use of the word ‘“‘shall’’ in section 33 is hardly more mandatory than it 
is in section 32. I doubt if section 33 applies to the condition existing at 
the time it was enacted. It evidently was passed so as to give the Super- 
intendent the power to deal with the situation if it arose again. Since 
then there has not been an application to the Prussian Government that 
has been rejected. This law was to enable the government of the State 
of New York to retaliate if similar conditions again presented them- 
selves. I claim you carnot exercise this law against the Prussian com- 
panies because the Prussian Government excluded the New York com- 
panies before it was enacted. In other words, until an application has 
been refused by the Prussian Government the Superintendent of Insur- 
ance is in no position tc refuse to admit a Prussian company. I don’t be- 
lieve the word ‘“‘until,’’ which appears in this section 33 means other than 
“unless”? your certificate is recognized, etc. Another question to be de- 
termined is; What is due recognition of your certificate? I doubt if it 
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means unconditional admission without due compliance with the Prussian 
Government’s laws. It means, I take it, that you shall act upon it in good 
faith, assuming it is sent you in good faith. Aside from all considerations 
of the law, this is a pretty broad question addressed to the Superintendent. 
It interests millions of people and millions of capital. It has become 
almost an international matter. In view of its vast importance it cannot 
be dealt with in a narrow and restricted way. It does not seem to me that 
there is anything to justify the contention that in such a case you should 
be tied up to a single line of a single section of the insurance law in pass- 
ing upon it. 

Charlton T. Lewis, for the Mutual Life, expressed surprise at the line 
of argument presented by Mr. Black, and asked for time in which to pre- 
pare a brief embodying the views of the company on the subject. Mr. 
McCall of the New York Life objected to further delay, but Superintendent 
Payn allowed until the 22d inst. for the filing of briefs. Mr. Trull of the 
Continental opposed the application, holding that the law was both re- 
troactive and mandatory. He also suggested that if the Superintendent 
issued the licenses he should demand that the companies should not in- 
vest any portion of their capital in the stock of any other fire insurance 
company, and also that their solvency should be tested by their whole 
business and not by the United States funds and deposits. 





The American Real Estate Company. 

MANY life insurance agents in their daily work come in contact with young 
men whom they solicit for life insurance, but who decline on the ground 
that they have no family responsibilities, and that their aim is to put their 
money into business investments which will yield them a profit or ade- 
quate returns while they live. They claim that they do not want death 
insurance, but desire to obtain the fullest advantages by their persistency 
in keeping up payments through a series of years and finally obtaining a 
guaranteed sum, together with surplus accumulations at the end of a 
specified time. This method of saving is known in actuarial circles as 
pure or simple endowment, and is not supplied to any large extent by our 
life insurance companies, for the reason that their plans are aimed to cover 
the risks of death in combination with endowments if desired. 

To meet the unquestioned demand above referred to, the plans of the 
American Real Estate Company of New York are worthy of the attention 
of insurance agents. This company’s plans allow for the payment of fixed 
sums annually for a series of years, at the end of which the face of the 
certificate is paid, representing the money paid in plus six per cent com- 
pound interest guaranteed, in addition to which is added the surplus 
accumulation according to the earnings of the company. A_ valuable 
feature of the plan is that the withdrawal value is the full amount paid, 
which may be taken in a paid-up certificate any year after the first, if 
necessitated by changed circumstances. In the event of death, the heirs 
may withdraw the full amount paid in cash, or if they desire to continue 
payments until maturity they are at liberty to do so, the value of the in- 
vestment already made being thereby unimpaired. The security back of 
the contracts consists of New York real estate, which is conceded to be 
the very best, and its increasing value makes certain the payment of 
handsome profits. Insurance agents representing this company find it 
easy to sell its certificates. 

The American Real Estate Company is now completing its twelfth year 
and possesses over $2,200,000 of assets, with a surplus of nearly $700,000. 
It has offices at 290 Broadway, where its officers will cheerfully explain to 
insurance agents the opportunities it affords for filling the demand for a 
profitable investment paid for by annual instalments. 





Local Fire Insurance Agents in Connecticut. 

As the result of a great deal of preliminary work on the part of John C. 
North of New Haven, an enthusiastic meeting of local fire insurance 
agents was held at Hartford, Conn., on Thursday of last week. The out- 
come of the meeting was the formation of the Connecticut State Associa- 
tion of Local Fire Insurance Agents, with a charter membership of 114, 
which makes it the largest new organization of the kind yet started. 
John C. North called the meeting to order, and, having outlined the objects 
of the local association, called on Philip L. Holzer to report a constitu- 
tion and by-laws. The reports of those gentlemen who attended the 
National Association meeting at Buffalo were listened to with interest, 
and Mr. North expressed the opinion that the Milwaukee meeting next 
year will be well worth attending. 

Among those who addressed the meeting were H. H. Putnam of In- 
surance Economics; John B. Knox, assistant secretary Phcenix of Hart- 
ford; C. E. Parker, local manager of the Insurance Company of North 
America and the Philadelphia Underwriters; A. N. Williams, special agent 
of the A2tna, and Dale D. Butler. A resolution was introduced providing 
for the holding of a banquet at Bridgeport on February 12 next. 

The ticket reported by the nominating committee was unanimously 
elected as follows: 

President—John C. North, New Haven; vice-presidents—E. W, Beards- 
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ley, Hartford; W. C. Atwater, Derby; A. 7. Bissell, Rockville; secretary— 
N. J. Phelan, Bridgeport; treasurer—H. C. Warren, New Haven; exe- 
cutive committee—H. C. Warren, New Haven; E. W. Beardsley, Hartford; 
L. H. Lyon, Bridgeport; W. L. Hatch, New Britain; “Leroy C. Pardee, 
Meriden; George E. Boyd, Waterbury; Jacob M. Layton, South Norwalk; 
Dale D. Butler, Middletown; B. P. Learned, Norwich; H. C. Learned. New 
London; D. A. Lyman, Willimantic; Charles W. Stevens, Danbury; com- 
mittee on legislation—P. L. Holzer, Bridgeport; R. H. Goulden, South 
Norwalk; Silas Chapman, Jr., Hartford; I. L. Hall, Meriden; I. W. Brooks, 
Torrington; auditors—S. C. Thompson, New Haven; Orange Merwin, 
Bridgeport. 

The committee on legislation is, perhaps, the most important, and has on 
it some very brainy men. They will work diligently to prevent inimical 
legislation, and will see that the several members educate their legislative 
representatives on the true effect of the many absurd insurance bills in- 
troduced. Much credit is due to the efforts of President North in pushing 
through this organization, and the members will speedily see the benefits 
accruing to them. 


Maryland Casualty in the Compact. 
AT the meeting of the liability conference held in New York city last 
week the Maryland Casualty of Baltimore was admitted to membershiip. 
President Stone has accordingly issued the following letter to his agents: 





The Maryland Casualty Company has adopted the experience tables and 
resultant rates compiled by the Bureau of Statistics maintained by liability 
companies. 

You are therefore instructed that on and after Wednesday (November), 
the 22d inst., and until December 15, 1899, the rates derived from such ex- 
perience, and given in the manual and supplements of this company, will 
be applied strictly by us to all risks which are not now in the books of 
this company. On December 15, 1899, and thereafter, such rates will be 
strictly applied to all business, including renewals. 

You are requested to notify all sub-agents of these instructions at once, 
and to require of them immediate compliance. 

The companies now outside the compact are the Frankfort, Frankfort- 
American, General of Perth, New Amsterdam, Ocean Accident and the 


recently organized Pennsylvania Casualty of Scranton. 





The New York Life and the Anti-Rebate Compact. 
THE following circular has been sent out by the New York Life: 


To Managers, Agency Directors and General Agents (Confidential): I 
had hoped before this to announce that, notwithstanding the action of the 
Equitable and some other companies, we should be able to reinvigorate and 
save the anti-rebate compact, but I am compelled, with deep regret, to 
say now that with each passing day my hopes in that regard grow less and 
less. The last meeting of the companies’ to consider this subject, held on 
the 9th, resulted in another adjournment, and it is more than probable 
that no further meeting of the companies will take place before the 20th 
of December. That means that the year is gone before any action is taken, 
admitting that satisfactory action will then be taken, which I very much 
doubt. ° 

It seems proper, therefore, for us to take up again and review our. posi- 
tion, although you may possibly think that we have said enough in the 
“Bulletin” of late to reake that so clear that it cannot be misunderstood. 
We might as well face the fact that we practically stand alone to-day in 
our opposition to rebating. Most of the small companies believe just as 
we do, and are trying to put down rebating just as we are, but alongside 
the competition of the Mutual Life and the Equitable, the position of 
these companies, while to some extent comforting, doesn’t materially 
change the situation. If anybody can give us evidence that New York 
Life agents rebate, you can. You have doubtless been vigilant in this 
matter heretofore, but hereafter we want you to double your activity. If 
you see reasonable evidence that one of our men has rebated, get that 
evidence together and send it to us. If you can get good evidence that 
an agent of any other ccmpany has rebated, get that evidence together and 
send it to us. If the proof is against our own man, we shall immediately 
discharge him; and having done that, we shall submit the case to the 
prosecuting attorney if the offense is within a State having an afiti-rebate 
law. If the evidence is against the agent of another company, we shall 
also place the facts before the prosecuting attorney. 

The anti-rebate agreement was based on honor; it rested entirely on 
good faith. The signatures to it were affixed with a solemnity which, as 
Mr. Ashbrook of the Provident Life and Trust recently said, could not 
have been greater if they had been attested by an oath. Theoretically, 
such a combination is stronger than any statute law, and the so-called 
“‘the anti-rebate compact”? would have been stronger than any statute law 
if it had been carried out in good faith. But it hasn’t been carried out in 
good faith, and it, therefore, necessarily failed. Laws, however, exist in 
most of the States. These laws can be enforced, and we want you to help 
us enforce them. We expect you to embrace every opportunity to instruct 
and impress the agents under your charge with the company’s. position. 
No one can do more than you in making the agents appreciate how de- 
termined we are, and no one by exhibiting a little weakness on the subject 
can do us so much damage on this particular subject. 

If we seem, in our determination to fight the Mutual Life and the 
Equitable on this subject, too severe,—if we seem to lack sympathy with 
the men who are right up against the rebates and the big commissions of 
these companies, I assure you it is only seeming, because we have the 
most profound sympathy with our men, and we take this uncompromising 
position both because it is right and because in the long run it will be best 
for all. 

In order to get these instructions in definite shape, I will ask you to 
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acknowledge receipt of this letter, and write me fully as to what the 
situation now is in your field, and whether you believe all the men 
thoroughly understand our position, and if so, whether they agree with 
it. Very truly yours, D. P. KINGSLEY, Third Vice-President. 





New Management of the North British and [ercantile Insur- 
ance Company. 

ANNOUNCEMENT is made that E. G. Richards, vice-president of the 
National Fire Insurance Company of Hartford, has been selected as man- 
ager of the United States branch of the North British and Mercantile In- 
surance Company, in place of H. E. Bowers, resigned. This selection is 
made by George H. Burnet, general manager of the North British, who has 
been here for some weeks looking over the field in view of Mr. Bowers’ 
retirement. The selection of Mr. Richards for the position excited con- 
siderable surprise, as it was not thought the appointment would go away 
from New York city, where there were many candidates for the place. It 
is conceded, however, that Mr. Richards is a strong man and will un- 
questionably maintain the prestige of the North British and Mercantile in 
this country, where it is so well and favorably known. 

Mr. Richards has been the vice-president of the National Fire for many 
years and an active and forceful factor in its management, ably seconding 
the efforts of President James Nichols in maintaining the high standard of 
that company. Mr. Richards is a native of Massachusetts, having been 
born in Worcester in 1848. He was first identified with fire insurance in a 
general agency at Boston, and later was employed by the National Board 
of Fire Underwriters. He then became a special agent for Foster & 
Scull of Boston, who were agents for the Royal and other companies, and 
subsequently performed similar service for the Queen. He was appointed 
‘ secretary of the National Fire of Hartford in May, 1887, later becoming 
vice-president of the company. He has had special charge of the in- 
surance interests of the National, his wide experience in the field render- 
ing him especially adapted to that work. He stands high in the estimation 
of underwriters as a thoroughly practical fire insurance man with large 
experience and excellent executive ability. His loss to the National will 
be severely felt by the management of that company, while his advent to 
the management of the North British and Mercantile will be heartily 
welcomed by fire underwriters in all sections of the country. 





Graded Commissions in [linnesota. 
COMMISSIONER O’SHAUGHNESSY of Minnesota has stirred up officials of 
Union companies by ruling that graded commissions cannot be paid in that 
State, basing his action upon an opinion of the Attorney-General. The 
latter official holds that the graded commission rule is in restraint of 
trade, under the anti-trust law of 1899. Part of his opinion reads as 


follows: 


The bare offer of an added commission by any company to one of its 
agents upon conditions peculiar to the views of its managing officers 
probably cannot in itself be subject of objection, but in my opinion action 
by any company a member of this Union, pursuant to the compact 
entered into by the many and heretofore expressed in the resolution re- 
ferred to, the practical operation of which must be to either force non- 
Union companies to do an illegal act or else require them to surrender a 
large percentage of their business in this State, and thereby decrease the 
wholesome competition existing in insurance matters, is outside the 
original powers of such company. Any systematic attempt to suppress 
competition along commercial lines has in many States been held to be 
unlawful as a common law proposition, without regard to express statutes, 
but that question, so far as I am advised, has not as yet been submitted to 
the Court of Last Resort in Minnesota. Further replying to your in- 
quiry, in my opinion you are authorized to require such companies to with- 
draw their circular letter referred to, or eliminate therefrom that feature 
increasing the compensation of their agents, upon conditions that such 
agents shall surrender the business of non-Union fire insurance companies 
and ceas®@, therefore, to represent them. 


Commissioner O’Shaughnessy will insist upon companies complying with 
his ruling under penalty of expulsion from the State. In a letter to Presi- 
dent Cram of the Western Union he defines his position as follows: 


The Attorney-General takes the position that the practical operation of 
this plan will be to shut out very largely the various non-Union com- 
panies from doing a successful business, thereby decreasing competition 
in the insurance business, or require such company to join The Union. It 
is quite clear that non-Union companies are prohibited from joining at this 
time the so-called Union. The bare offer of an increased commission by 
any company would not be the subject of objection, but action by any 
company a member of The Union pursuant to the compact entered into in 
the resolution referred to, which would either force companies to an illegal 
act or else require them to surrender a large percentage of their business 
in this State, and thereby decrease competition, is outside the original 
powers of such company. 

He further advises this Department that it should require such com- 
panies to withdraw the circular letter referred to or eliminate therefrom 
the features increasing the competition of the agent only upon condition 
that such agent should surrender the business of non-Union fire insurance 
companies and cease thereafter to represent them. I, therefore, notify 


you as president of this association to advise the members thereof that it 
is the opinion of the legal department of this State that a circular letter 
addressed to agents of Union companies providing for a payment of an in- 


THE SPECTATOR 





[Thursday 


creased commission conditional that they hereafter will not represent 
other than exclusively Union companies is contrary to the laws thereof. 
I would also ask that you file with this department a paper in writing to 
the effect that the Union has excluded Minnesota in the enforcement of 
its rule as to conditional graded commissions. 








MERE MENTION 


Life and Miscellaneous Insurance Notes. 

—H. G. Dohrman has been appointed manager of the Equitable Life for cen- 
tral and southern Ohio. 

—New business of the Union Mutual for October was $840,363, a gain of $157,206 
over the same month of 1898. 

—Thomas Abell, manager of the Equitable Life at Winnipeg, Manitoba, died 
suddenly last week, at his residence in that city. 

—The Hartford Life’s new medical examiner is Dr. Everett J. McKnight. He 
has already assumed the duties of his new position. ; 

—John A. Herndon, Jr., general agent of the Union Central, has resigned and 
accepted a position in Baltimore with the Berkshire Life. 

—In 1898 the Home Life of New York gained $2,131,334 insurance in force, and 
during the ten months of 1899, made a gain of $2,953,791. 

—The Washington Life of New York and the Provident Life and Trust of 
Philadelphia have been licensed to do business in Kansas. 

—The Western Mutual Life of Chicago is about to deposit with the Insurance 
Department of Illinois the amount of the cash values of all policies in force. 

—J. L. Yost, president; J. C. McBroom, vice-president, and J. V. Todd, secre- 
tary and treasurer, are the officers of the new Columbian Life of Toledo, O. 

—The following organizations have been admitted to Texas: The National 
Benevolent Society of Kansas City and the Friends in Need Society of Austin. 


—The Mutual Reserve Fund Life has appointed A. R. McNichol of Minne- 
He will also continue as manager of the Northwestern 





apolis agency director. 
department. 

—Articles of incorporation have been filed by the World Mutual Life Associa- 
tion of Des Moines, Ia. The incorporators are L. J. Kasson, and L. M. and B. 
H. Laughlin. 

—It is the intention of the Canadian Life Managers Association to give a din- 
ner in the near future in honor of A. G. Ramsay of the Canada Life, who is 
highly esteemed by the fraternity. 

—Articles of incorporation of the “Tontine Beneficiai Association” have been 
filed at Lincoln, Neb. The company is capitalized at $75,000, and the directors 
are A. J. Townsend, T. E. Bird and D. P. Parks. 

—The Triple Link Life Insurance Company of Chicago is closing a satisfactory 
year. Preparations are making for.a more vigorous campaign in 1900, when the 
company will increase its field forces and territory. 

—The following fraternals have been granted permits to do business in Texas: 
The Mutual Benefit Relief Society of One Hundred and One of Marshall, Tex., 
and the Independent Order of Foresters of Toronto, Can. 

—The Mound Builders, a new fraternal order of Kansas City, Mo., has ap- 
plied for a pro forma decree of incorporation. The officers are E. G. Moore, 
president; R. W. Elliott, secretary, and D. W. Snyder, treasurer. 

—George E. B. Strople has been appointed Essex County (Mass.) agent for the 
John Hancock Life, to fill the vacancy caused by the resignation of George P. 
Tapley, who has held the position for the past thirty-seven years. 

—Commissioner O’Shaughnessy of Minnesota has refused to license the 
Avesta Society, which is a recently organized Kansas concern, owing to the fact 
that it has not yet had an opportunity to show its stability in its home State. 

—Up to November 1, the Northwestern Life Assurance Company of Chicaga 
had transferred about $8,750,000 worth of business to the legal reserve plan, thus 
increasing the assets of the company by liens amounting to about $1,700,000. 

—Articles of incorporation have been filed by the Birmingham Mutual Aid and 
Benevolent Society of Birmingham, Ala. Following are the incorporators: W. 
P. Ward, D. E. Pope, F. W. Hopkins, W. E. Allritton and G. C. Chapman. 

—Richard L. Crescy has been appointed general manager of the Fidelity Mu- 
tual Life for Illinois, and will begin the reorganization of the company’s forces 
in that State at once. He formerly held the position of manager at Chicago. 

—Dr. George Arthur Harlow, formerly of Boston, but at present a resident of 
Milwaukee, will succeed Dr. Harry Toulmin as assistant medical examiner of the 
Northwestern Mutual Life. Dr. Toulmin’s resignation takes effect on January 1. 

—The Iowa Life bids fair to make this an $8,000,000 year, eclipsing all previous 
records. The company will probably open Oklahoma next year. Its business in 
the Southwest continues to be highly satisfactory, hence the addition of the’ 
above territory. 

—F. Stancliffe, who has for many years been general manager of the British 
Empire Mutual Life at Montreal, and has also been one of the Canadian directors 
of the company, has decided to take up a permanent residence in England, and 
will shortly leave Montreal. 

—The New York Life has made a change of some importance in the far 
Western field by dividing the territory formerly operated from Salt Lake City 
into two parts. W. K. Booth has been given charge of the southern part, which 
includes Nevada and southern Utah, and C, M, Wood will look after the north- 
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ern branch, which includes part of Wyoming and northern Utah. The head- 
quarters of both divisions are in Salt Lake City. It is thought that this change 
was necessitated by a rupture in the former management. 

—H. B. Higinbotham, formerly in the foreign field for the Sun Life Assurance 
Company of Canada as an inspector, has recently been transferred to the com- 
pany’s Pennsylvania agency, with headquarters at Philadelphia, and will assist 
the State manager in organization work. 

—Thirty-six fraternal life orders have been licensed by the Kansas Department 
under the present laws. Of this number, thirteen are Kansas concerns, seven 
hail from Missouri, five from Nebraska, four from Illinois, two each from Ohio, 
Iowa and Michigan, and one from Canada. 

—Winfield S. Hoffman of Wilmington, who has been Delaware manager of the 
Covenant Mutual of Galesburg, Ill., has resigned on account of his increasing 
duties as vice-president and general manager of the Home Life of America, an 
industrial company located at Wilmington, Del. 

—Dr. Joseph B. Hall has been chosen as a successor of Dr. Root as medical 
examiner of the Connecticut Mutual Life. He is eminently well qualified to fill 
this position, having had extensive experience with the Hartford Life, Aitna Life 
and Phcenix Life, and also with the Board of Health. 

—A recent attempt to have a receiver appointed for the Baltimore Mutual Life 
was quashed by Judge Stockbridge in the Circuit Court at Baltimore. The bill 
asking for a receiver was brought by John Sturmfeisz, but the court dismissed 
the case without waiting to hear the company’s side of the story. 

—Charles J. Gore, manager at St. Louis for the Massachusetts Mutual, has 
resigned, and is said to have made another connection, but it is not known with 
what company. He has been with the Massachusetts Mutual only a few months, 
having resigned from the Connecticut Mutual last spring to enter their service. 

—The Rosedale Company, recently incorporated at Rochester, N. Y., will carry 
on a general brokerage and agency business in life, accident and fire insurance. 
The capital stock is $30,000, divided into 3000 shares of $10 each, and the directors 
are Charles M. Shaw, Don. C. Alyn and Clinton W. Furbush, all of Rochester. 

—During the month of June, several of the New York Life’s Western offices 
entered into a contest for new business, which was won by the Columbus (Ohio) 
branch with a record of $346,000, written and paid for. Major J. B. Day and his 
staff are happy in the possession of a handsome silver cup, which was the prize 
offered by the home office. 

—The Order of Chosen Friends seems to be in “hot water” in Illinois, as the 
officers of the Peoria Lodge have been arrested, charged with conducting an in- 
surance organization not approved by the State Insurance Department, and it is 
reported that similar action may be taken at other points throughout the State 
where the society has lodges. “ 


—A. Smith Bowman, secretary of the Southern Mutuai, Investment Company 
of Lexington, Ky., has returned home from a two weeks’ trip to Washington, 
Baltimore, Newport News and other Eastern cities. Mr. Bowman, while in 
Baltimore, established an office in the Equitable Building, which will be the 
office of the Eastern division of the company. 

—The Franklin Health Society is a fraternal beneficiary society having head- 
quarters at Wilmington, Del., which proposes to furnish sickness, accident and 
funeral benefits. Its officers are John B. Martin, president; William E. Linton, 
first vice-president; B. W. Conner, second vice-president; L. E. Harman,, treas- 
urer; F. Harvey Smith, secretary and general manager. 

—The quadrennial examination‘ of the Sun Life of Kentucky was completed 
last week by Actuary S. H. Wolfe, acting for the Kentucky Department. The 
State laws demand quadrennial examinations of all State companies, and the 
condition of the Mutual Life of that State will next be looked into. Reports 
of these examinations will be made public in due course. 


—Members of the Knights and Ladies of Honor, a fraternal order of Indian- 
apolis, are highly incensed over the recent increase in assessments authorized by 
the grand lodge. Fourteen lodges in Chicago have seceded and applied for a 
new charter from the Illinois Insurance Department, while similar action is 
threatened in New Jersey. What fools these mortals be! 

—The Insurance Register for 1899, published by Charles and Edwin Layton of 
London, maintains the reputation earned during thirty years past. It contains, 
with other information, a record of the yearly progress and present financial 
position of British insurance associations. Copies may be obtained of The 
Spectator Company, 95 William street, New York, price fifty cents. 

—George W. Riggs’ Chicago agency of the New York Life continues to pro- 
duce handsome results, and will doubtless be found in the list of prize winners 
in the contest now on. Mr. Riggs knows how to select men, and women too 
for that matter, for he was the first manager in Chicago to inaugurate a woman’s 
department. As a personal writer, he has few equals and no superiors. 

—William Dinkelspiel, whom The New York World calls one of Richard 
Croker’s sporting friends, appeared in a London court last week and pleaded 
that the contract on which he was being sued was illegal under the gaming act. 
The judge expressed surprise at the plea, saying: “I should think the defendant 
has no honor,” and subsequently “this is a thoroughly dishonorable defense.” 

—The monthly meeting and dinner of the Life Underwriters Association of 
New York will be held at the Underwriters Club on Tuesday evening next. 
President Ide of the Home, second vice-president Tarbell of the Equitable, and 
James L. Johnson, president of the National Association of Life Underwriters 
will be among the speakers. Proposals for active membership have been re- 
ceived from eleven gentlemen. 

—The November number of The Century Magazine is perhaps the handsomest 
ever issued. Color printing embellishes the cover, frontispiece and two of the 
leading articles. The life of Cromwell, by John Morley, will be the leading 
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feature of the magazine for the coming year, and those who have been delighted 
with Dr. Mitchell’s “Hugh Wynne” will read with interest his “Autobiography 
of a Quack,” which opens up a new vein. 

—T. F. Haynes, an agent of the Prudential Life, has been arrested at Colum- 
bus, Ohio, on charges of embezzlement preferred by R. C. Miliken of Atlanta, 
Ga., attorney for the Fidelity Mutual Life Association, with which Haynes was 
formerly connected in the capacity of State manager. The amount named in the 
affidavit is $300, and while Haynes admits owing the association this money, he 
says there is no embezzlement about it, as it is simply a debt. 


—After December 1 the main offices of the Security Trust and Life will be 
located in New York city. The company’s present Philadelphia office will still 
be maintained under the charge of Edward N. Johnson, who will act as general 
agent for that city and vicinity. The officials who will have charge of the New 
York office are George B. Lupes, third vice-president; Robert O. Stewart, man- 
ager of agencies, and Secretary Bartlett. President Pattison will remain in 
Philadelphia. 

—William A. Buchanan and John Martz, two Indiana farmers who held policies 
in the State Life of Indianapolis, claimed that they were the victims of a 
“twisting” deal, in which the State Life was misrepresented to them in such a 
manner that they were induced to give up their policies and take policies in the 
Equitable Life. When they learned that they had been misled by the Equitable’s 
agent, they brought suit against the company and have just settled the case, re- 
ceiving their State Life policies and $150. 

—At the annual meeting of the Philadelphia Association of Life Underwriters, 
which was held last week, the following. officers were elected: W. G. Carroll, 
president; Amos Wakelin, Richard Fisher and H. O. Hildebrand, vice-presi- 
dents; H. O. Chapman, treasurer; F. H. Garrigues, secretary; R. R. Dearden, 
Jr., assistant secretary. Executive committee—Joseph Ashbrook, W. H. Kirk- 
patrick, C. A. Wray, H. W. Littlefield, D. A. Keyes, J. A. Fowler, W. M. 
Datesman, George F. Schilling, Charles A. Capewell and F. E. Hannen. 


—We note the following recent changes in the English staff of the Mutual 
Life. Digby C. H. Booth, formerly on the London staff, has been appointed 
North of England superintendent, with headquarters at Leeds. The territory 
from the Humber to the Scottish border is embraced in his district. Robert 
G. A. Boulton has been appointed manager of the Leeds district. He was for- 
merly manager of the East Yorkshire branch at Hull. Cecil Harrison has been 
promoted to the position of district manager at Hull, where he was formerly sub- 
manager. 

-—New Hampshire life insurance managers and general agents met at Man- 
chester last week to discuss the formation of a State association. The sentiment 
in favor of organization seemed to be unanimous, and the following officers were 
elected: President, W. S. Martin, Jr., Massachusetts Mutual, Manchester; vice- 
president, C. S. Parker, A£tna, Concord; secretary, E. Scott Owen, Connecticut 
General, Portsmouth; treasurer, J. W. Harmon, Metropolitan, Manchester. 4 
tcmmittee has been selected to draft a constitution and by-laws to be presented af 
the next meeting, which will be held on December 4. 


—The evil of commission splitting is attfibtited—not without apparent reason— 
to the heavy loading above actual net risk premiums introduced in the newer 
forms of investment policies. It is this factor in the problem which enables 
pushing managers to pay excessive commissions for the introduction of new 
business. No complaint as to rebates has arisen in the case of non-participating 
assurances, on which only a modest commission is allowed; trouble has arisen 
from those sharing in profits. The remedy suggested by an esteemed New 
York contemporary (THe SpEcTATOR) is to push to the front non-participating 
forms of policies. Obviously, the suggestion is in the right direction, and would 
considerably check commission-splitting were the giants to act in unison for 
once.—Insurance Observer, London. 

—Judge Wallace of the Superior Court, sitting at Lafayette, Ind., has rendered 
a decision affecting the so-called “‘special contracts” of insurance. The State Life 
of Indianapolis brought suit against E. Mueller on a post-due premium note. 
Mueller resisted payment and filed a cross complaint in two paragraphs. In the 
first he charged that the company had issued him a contract known as the vice- 
counselor’s contract, and that this contract is illegal and void. In the second 
paragraph Mueller insisted that the recent reincorporation under the law of 1899 
had changed the company to an “‘old line” company and that this change was 
without his knowledge or consent, and that he had the right to withdraw and 
recover the premiums he had paid. The company filed a demurrer to both para- 
graphs and the case was argued before Judge Wallace. After some days of 
deliberation, the court sustained the contention of the company as to both the 
special contract and the effect of the reincorporation. 





Fire Insurance Notes. 

—Merchants of Providence has been licensed to do business in Colorado. 

—Western of Pittsburg has re-elected its old directors for the ensuing year. 

—Basford & Frost will conduct a non-Union agency hereafter at Winona, Minn. 

—American Steel and Wire Company is increasing the insurance on many of 
its plants. 

—Milwaukee Mechanics has appointed Carl Kline & Co., of Cincinnati, Hamil- 
ton county agents. 

—C. W. Oakes has been appointed Indianapolis agent of the Delaware, suc- 
ceeding C, E. Coffin. 


—William Kelday, special agent of the Hamburg-Bremen, will assume control 
of the Kentucky and Tennessee field for the Commercial Union, succeeding M. 





; 
: 
| 
H 
i 
i 





246 THE SPECTATOR [Thursday 


McVoy, who is to make a trip to Europe and on his return will be assigned whose resignation takes effect early in 1900. Mr. Chard is considering a trip 
abroad for rest and recreation, which he has certainly earned, and is, happily, in 


elsewhere. 
—John M. Smith has been selected as the Hamburg-Bremen’s Kentucky special % Position to take. He may ultimately locate in New York city. 
agent. He succeeds William Kelday. —J. Ramsay Barry, who organized the Fidelity Fire of Baltimore last spring, 


has resigned as president, general manager and director. His resignation has 

been accepted and J. W. Middendorf, a banker, has been elected president pro 

tem. The vacancy will be filled as soon as a suitable man can be procured. 
—Members of The Union are much gratified by the way the graded commission 


—Adam Howell, president of the Hawkeye of Des Moines, died last week at the yen & ‘working. A blank bas been prepared which oo waarns 7 ee 
companies if an agency charges graded commissions without conforming to the 


—Assistant Manager Frank W. Dickson of the Pacific Coast department of the 
Royal Exchange has been made manager. 

—St. Louis agents are reported to have written a number of Missouri risks over 
the heads of the local agents, and at cut rates. 


Mercy: Heepital, Chicago, of uric acid poisoning. rules. This is to keep Union companies informed of what agencies to watch. 
—Joseph Fish of Chicago has been declared not guilty on motion of State —As a result of the recent meeting of the Kentucky and Tennessee Board 

Attorney on the charge of conspiracy to commit arson. meeting it is expected that many Southern managers will make application for 
—Summerhays & Patton, Chicago brokers, are offering a reduction of seven per membership to The Union. Citizens of New York and Hanover have already 

cent from rates as a special inducement on elevators and grain. applied, and it is expected that Southern managers of the Imperial, Pennsylvania 


and Hamburg-Bremen will soon apply. 
~—A plan to move the agency department of the Merchants of Newark to New 


<Bastnned: Chanel: Manual: of Miche; Ba.; tas gene aiabes, (16 hes bone York city is at present being discussed by the directors. If this plan is carried 
out, agencies reporting to the home office will report to New York instead of to 


—George F. Ashton, at one time assistant manager ot the Pacific Coast Depart- 
ment of the Orient, died recently after an illness of two years. 


doing an underground business throughout th try f months. : 

& 8 8 Say ae Se ae Newark. The finances and the Southwestern and Western departments will con- 
—The Caledonian of Scotland has adopted the sole agency plan in Minneapolis, tinue to be managed from Newark as at present. 

having placed its entire interests in that city with the James C. Moody agency. —From Munich comes news of the appointment of Herr Stoer as manager 


eee e of the South German. He was formerly assistant manager of the Bayrische 
—Iowa Mutual Insurance Association has completed a two days’ convention 
; : : : : ; . Hypotheken und Wechsel Bank. It seems to be generally understood that the 
in Des Moines, electing F. E. Gordon, Sac City, as president and W. H. Golley ie soe é z A 
retiring manager, William Grohenwaldt, will soon enter the service of the Swiss 


of Zearing as secretary. ‘ 
g : 4 , Reassurance Company as an assistant to Dr. Simon. 

—Joseph Fish, Samuel Freeman and Henry Seuf have brought suit for amounts <eeni a ten seein Diaia, WAN tik ee tee De es Tes 
egepting Se against companies, agente and atjentets ier eomeplenny t brought action against the Commentd Union to recover on the vessel ‘inilien 
drive them out of business. se 2 ate 

; ; E ; policies amounting to £255,000. The defendants want the case tried in London. 
~-Missouri Supreme Court has allowed the attorneys for the companies filing The trial was set for November 28, at Liverpool, but the Court of Appeals granted 
amended answers to file briefs in opposition to the motion of the Attorney-Gen- leave of appeal as the defense could not be ready at that time. 


eral to set aside such answers. 

—The Hartford Fire, through Chicago Manager Cofran, has appointed Presi- 
dent Sol. E. Waggoner of the Citizens of Missouri, manager at St. Louis, where 
the Hartford has large interests. 

TOO 

—New Hampshire Fire, whose resignation from The Union three months ago LATE FOR CLASSIFICATION. 
became effective November 15, has been granted a few days to consider the 
question of remaining in The Union. 

—On account of the increased price in iron the U. T. D. Automatic Sprinkler 
Company of Chicago has made a voluntary assignment. Assets are said to be 
about $10,000, with liabilities somewhat larger. 








—E. G. Richards will assume his new duties as manager of the North British 
and Mercantile on January 2, 1900. 

—A St. Petersburg dispatch says that the Mutual Life of New York has made 
arrangements to purchase four per cent bonds of the Valdi-Kavkas & South 
Eastern Railway to the amount of twenty million roubles ($10,300,000). 

—The late Garrett A. Hobart, Vice-President of the United States, carried life 
insurance aggregating nearly a quarter of a million dollars. He had $100,000 in 
the Equitable, and took out his first policy in that company twenty-seven years 
ago. 


—Missouri Association of Local Fire Agents has elected George D. Markham 
president. State Superintendent of Insurance Orear addressed the meeting. 
There were about seventy agents in attendance. 


—Agricultural has appointed M. S. Moore, formerly with the Equitable Fire me é : : “ 
and Marine of Providence, special agent in Southern Illinois, Missouri and —Applications for licenses have been filed in Albany for two Russian fire in- 
Kansas. His headquarters will be at St. Louis. surance companies. Martin Bennett and J. H. Brewster of Hartford will repre- 

S ff bei at ind M oI 4 1 ea ati sent the Moscow Fire, while Albert Willcox & Co. of New York will handle the 

—Strong efforts are cing ma e to in uce | anager sermit to place the orth- Salamandra of St. Petersburg as a reinsurance company. 
ern in a board agency in Cincinnati. This is the only formidable outsider now, . rin & W ; 
as the Continental is not a demoralizing element. —Commissioner Craig of Tennessee will not revoke the license of the Mutual 

ih 7 3 “ . Reserve Fund. He furnishes the following figures from the report made to him 

_—Grand Rapids — caret the ne = ip Hi a “0 ve perc by J. J. Brinkerhoff: Unpaid death claims October 24 $1,748,449, advances on 
eae ps poi toe Pes ete eens za nes ‘oo 4 R . ahi as been appomte same $24,631; mortuary payments May 16 to October 24 $1,878,626; total receipts 
special agent in aac ndiana tor the Gran ee same period $1,474,227; losses incurred same pertod $1,533,408. During May, June, 


—Reports came from London that certain marine underwriters at Lloyds, Lon- | July and August the new business written amounted to $7,234,500, and the amount 


don, working through a large marine brokerage firm in this country, are dis- terminated to $22,993,915. 
turbed over the large losses and will probably form other connections here. 








—Nashville agency firm of Walch & Crutcher have dissolved partnership. 
William Crutcher takes the Victoria, Law Union and Crown and the Westchester. A NEW HDITION OF 


Ossie J. Walch remains with the Home of Nashville, of which he is secretary. 


—Firemans Fund has appointed F. H. McElhone second assistant manager “ 
of the Central department at Chicago. He formerly had charge of Texas, O 1 e nsurance 
Louisiana and Arkansas, and will be succeeded by his assistant, J. V. Spear. ’ 

—Underwriters Association of Covington and Newport, Ky., has passed reso- By the late CHARLES E, WILLARD. 
lutions against the course of the Louisville agents in advising that these cities 
be put on the same basis as Louisville. They claim that they should be put in 
the same class with Cincinnati agents. 

—D. E. Thompson, formerly president of the Farmers and Merchants of Lin- 
coln, is said to be organizing a new company to be called the Missouri Valley 





This book by Mr. Willard, formerly President of the Provident Savings 
Life Assurance Society, has proved so popular among life insurance men that 
the publication of a new edition (the fourth) has become necessary. The 
Fire, with a capital of $250,000. It is expected that the company will be ready work has been enlarged and improved, several new chapters having been 

: iness inni he a added, considerably increasing its value. The A BC oF Lire INSURANCE 
to begin business by the beginning of the year. a ng } . 4 
; : illustrates the elementary principles of life insurance so clearly that they are 
—Fire offices committee of London has promulgated a rule for consideration readily comprehended by those who have not made them a study ; and the 
whereby no new insurances on tariff risks are to be accepted through any broker explanations and examples are such that an agent can, by their use, easily 
who has not given a written statement that he has not or will not place insurance e@gnyince any reasonable man that the foundations upon which the business is 
except at tariff rates and subject to all tariff regulations. built are accurate and logical. Every agent should possess a copy of this 
—American Steel and Wire Company has dropped all its insurance on its plant — aid, The new edition is sold at the same price as earlier editions, 
at Rankin, Pa., and will establish its own fire department. The Gamewell sys- ee cS 
tem connects all parts of the establishment, and the employees will be drilled $1.00 .PER COPY. Sent postpaid on receipt of amount. 
into experienced firemen. Heavy rates is the reason for the new plan. It is handsomely printed and neatly bound in cloth, and is of a size 
—Secretary Faymonville of the Firemans Fund has had his sphere of useful. convenient for pocket use. 


ness enlarged, and will henceforth supervise the Central Department as well as 
the Pacific Coast field of his company. He is now in Chicago, where he will 





probably spend a month arranging for a successor to Manager Thomas S, Chard, THE SPECTATOR COMPANY, Publishers, 95 William Street, New York. 








